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Where to start, how to plan
and just how often yachtsmen need to upgrade their helms.

BY DAVID SCHMIDT

A successful refit can add significant levels of situational awareness and navigational ease of use while adding screens that increase owner enjoyment.

PHOTO COURTESY NORDHAVN



WHENIT COMES TONATIONAL

stereotypes, Seattleisusually
painted as a mecca of coffee,
rain, salmon and whip-smart
techies who often spend free
time boating on the region’s
world-class cruising grounds.
One such techie, a 51-year-old
software executive, purchased
a 2007 Nordhavn 55in 2016,
despite having owned nothing
bigger than abass boat when
hewasakid. Afterthreedaysof
instruction on close-quarters
maneuvering, heloaded uphis
familyand cruised to Canada’s
Desolation Sound. q The mul-
tiweekitinerarywasproofthat
modern electronics can make
boating easier and safer for
novices than ever before in
marine history, but it also
exposed shortcomings that
required an electronics refit
at Seattle’s Emerald Harbor
Marine. 9 There, the owner
added three 19-inch Furuno
touchscreen displays connect-
ed to two Furuno NavNet TZ-
touch black-box processors
and a personal computer; a
Furuno radar system; and
a remote-monitoring and
vessel-security system. While
the owner did his homework
and contributed ideas, amajor
key to success, he says, was
working with an experienced
shop. € “They had veto power
over everything,” he says, “but
they exercised it gracefully.”
9 While fiberglass, carbon fi-
berandstainlesssteel canlast
fordecades orlonger, engines,
electronics and other onboard
systems have considerably
shorter life spans. Wear and
tear, along with technology’s
nonstopevolution, create inev-
itable obsolescence. That’'swhy
electronics refits are a great
way to breathe new life into
older pedigree yachts while
increasing on-the-water

enjoyment. q The first step |

in any good refit is defining
the project goals. For example,
the Nordhavn 55 owner want-

edremote vessel-monitoring |
and security capabilities, |

cutting-edge radar, the ability
to navigate from the flybridge,
and “a few fun toys” (read:

the triumvirate of 19-inch |

touchscreen displays). How-

ever,hedidn’t want toreplace |

two or three businesses that |
they think could do the job,”
says Greg Allen, sales manager
at Seattle’s S3 Maritime. “Ask
around, and ask each business
to give you three references.”
Talking to other owners about
theirexperience goingthrough
therefit process withaspecific
shop is often helpful. While
you're at it, Allen also rec- I
ommends finding out which

SHOPPING SEASON

Whilethereare prosand constotechnology’s
bleedingedge, plenty of ownerswant to maximize
theirsituational awareness and future-prooftheir

helms. Ifthissoundsfamiliar, the best time to peruse
electronicscommences with the Fort Lauderdale
International Boat Show (early November) and
concludeswith the Miami International BoatShow
(mid-February), Awise strategyistousethese shows
totouchand explore thelatest equipment priorto
finalizing your purchase order. Also, it’sneverabad
ideatoseeifyourproject managerwill walk the show
withyou. He orshe maybe familiarwith equipment
thatvoumightotherwise overlook.

perfectly functional, albeit
older, equipment. Defining
these kinds of goals ensures
thatthe project stayson track.
€ Task number two is find-

ing and hiring the best shop ‘
or boatyard, which usually |

means one thathas completed
jobs of similar scale foryachts

of comparable size and sophis- |
tication level. 9 “We recom- “We’re happy tocome andlook
mend that owners interview | ataboat,” saysScott Anderson, |

certificationseachyard has. q |
Third, startadialogue with the
project manager. Have abud-
getand project scope, butkeep
an open mind toward ideas
and suggestions from profes-
sionals who knowwhatworks.
Smartservice providers often
physically inspect the vessel
priorto creatingaworklist.
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co-owner of Seattle’s CSR
Marine. “We send out two
sets of eyes, and we take a
ton of photos.” 9 While it’s
tempting to search online
when pricing equipment, it’s
critical tounderstand the shop
or yard’s policy on installing,
servicing and warranting
owner-supplied equipment.
Focus on getting the system
you want for a reasonable
price,” says Nigel Barron, CSR
Marine’s sales and market-
ing manager, adding that true
pricing also includes proper
installation and service.
Allen agrees: “The cheapest
packageisn’talways the least
expensive one.”  Along with
budgets and project goals, de-
liverydates are animportant
detail. Most electronics refits
can take about one to three
months, which means work
can be planned around a
cruising schedule. Experts
suggest starting refit discus-
sions during the late summer
and early fall to be cruising
again by June 1, a schedule
that dovetails with the indus-
try’s tendency to introduce
new products during the
November-to-Februaryboat-
show season. q Before adding
anything new, though, owners
must decide how much older
equipmentcanbesalvaged. All
marine-electronics manufac-
turers employ defactowalled
productgardens (think Apple)
for advanced-level features,
meaning a Furuno multi-
function displayusually won’t
work with aSimradradarora
Garminsonar. (While NMEA
2000 data backbones allow
for some cross compatibility,
this is typically for smaller
items such as GPS antennas
or anemometers, and not for
core components.) Qwners



who want to salvage larger |
percentages of older gear
could be forced to stay with
that manufacturer, whereas
owners who subseribe to the
scorched-bridge policy will
have more leeway. € Steve
Thomas, Simrad’sproductline
director, and Jim McGowan,
Americas marketing manager
at FLIR/Raymarine, sayrefits
typically revolve around mul- |
tifunction displays because |
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date attheirhelm. 9 “No one’s
eyes get better with age, and
no one complains that they
bought too big of a screen,”
McGowan says. 9 One bit of
good news is that hardware |
priceshave been plummeting,
allowingyachtsmen to realize
greaterelectronics sophistica-
tion at their helms as long as

| theydon’tresorttonumerous

changeordersduringarefit. q |

| “Fromfiveyearsagotonow,the |

ELECTRONICS

processing. Another example |
is today’s fish finders, which |
usescanningtechnologiesto |
provide real-time 3D render- |
ings of the seafloor, structure
and water column. Some even
have forward-looking sonar. |
And thermal-imaging camer- |
as, once the strict province of |
superyachts, are cost-compet- |
itive from FLIR and Iris Inno- |
vations. Ahandful of cameras |

canautomaticallyidentifyand

get seven to eight years [from
arefit]” € Then again, if you
areanew-TV-every-couple-of-
years personality, shelf life is

3 getting shorter. 9 “Nothecause

of quality,” Dunn says, “but
becausetheindustryismoving
atanunprecedented rate. For
customerswhowantthelatest
and greatest, it’s five years.”
€ Ultimately, refit decisions
are personal, but the excellent
news for yacht ownersisthat

“No one’s eyes get better with age,
and no one complains
that they bought too big of a screen.”

JIM MCGOWAN, Americas marketing manager at FLIR/Raymarine

they’reincreasingly doingthe
heavy lifting for critical sen-
sors such as sonar.  “MFDs
arealways A-1because they're
thehub of the system, and you
interact with and look at it,”
McGowan says, “It’s the piece
that most people start with, |
and they build their system
aroundit.” € When choosing
an MFD, owners are strongly i
advisedtobuythebiggestglass
theycanreasonably accommo-

costisalmosthalfin some cas- |
es,” says Dave Dunn, Garmin’s
director of sales and market-
ing for marine. € Overall so-
phistication of marine elec-
tronics has similarly surged.
For example, most modern
radars now use solid-state
power amplifiers, rather than
cavity magnetrons, to gener-
ate radar microwave pulses,
which in turn allows manu-
facturers to harness Doppler

track potentially dangerous
targets.  These technicalad- |
vancements certainlyincrease |
situational awarenessanduser
enjoyment, but theyalso have
implications for future refits |
and brokerage-market expec- |
tations. § “Owners canstretch
outfromthethree-tofive-year
refitcycle,” Thomassays. “Now, |
unlessyoure a new-T V-every-
couple-of-years personality,
there’s no reason you can’t |

today’s dollars buy substantial-
ly more technology and ease
of use than ever while adding
fun new toys to the equation.
With some homework and the
right shop or boatyard, odds
are excellent that owners
will realize the same results
as the Seattle-based owner
of the electronically reborn
Nordhavn 55. He is enjoying
his new helm and contem-
plating hisnext adventure. @

Refits are a great opportunity to incorporate cutting-edge technologies into older helms while helping to ensure your steed is ready to go cruising whenyou are,




TRACKING TARGETS

Few pieces of
onboard electronics
provide the same
level of situational
awareness and
navigational safety
asamodern, open-
arrayradar system.
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OUTSIDE THE BOX

Black-box marinized
computers such as
Furuno’s NaviNet
TZtouch processors
can drive big
displays and have
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SOUND TECH

the power totackle. 1. 05 ‘ : - B! Smtpbenmes " Today’s chirp-

most navigational | N | i £k
S i e i X enabled sounders
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s TR Pk ! give yachtsmen a
SR real-time view of
“everything below
and athwart a
vessel’s keel. These
systems are also
great for avoiding
skinny water.

CRUISE-PROOF
=scontemplatingunforeseenelectronics-relatedheadaches, therealityis that
Ivcreepintosome systems, requiring yachtsmentoseekexperthelp. This
[ voure cruisingenyourhomewaters, where the same shop thatperformed
theinstallat pthat’sfamiliarwith yourvessel) can exorcise electronicdemons,butwhat
happe: ruising? Inthosesituations,awise move istorequestthatyourrefitshop
iagram thatdetailsallinstalled equipment. While thiswon’tmeanmuchto

supplvvou
sourguests, itwillbe of critical interesttovisitingtechnicians.

ILLUSTRATION BY TIM BARKER
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